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FORWARD-LOOKING STATEMENTS

This presentation and the accompanying comments during our analyst call contain forward-looking statements within the meaning of the
Private Securities Litigation Reform Act of 1995. Such statements include management's expectations with respect to the potential impacts
of Hurricane Harvey on our Houston business, future growth, execution of strategic initiatives and projections with respect to the entry-
level and first-time home buyer market, as well as projections provided on August 1 for third quarter and full year 2017 home closings and
home closing revenue, home closing gross margins and pre-tax earnings for the full year 2017.

Such statements are based upon the current beliefs and expectations of Company management, and current market conditions, which are
subject to significant uncertainties and fluctuations. Actual results may differ from those set forth in the forward-looking statements. The
Company makes no commitment, and disclaims any duty, to update or revise any forward-looking statements to reflect future events or
changes in these expectations. Meritage's business is subject to a number of risks and uncertainties. As a result of those risks and
uncertainties, the Company's stock and note prices may fluctuate dramatically. These risks and uncertainties include, but are not limited
to, the following: potential adverse impacts on our Houston sales, closings, revenue and costs due to Hurricane Harvey; the availability
and cost of finished lots and undeveloped land; changes in interest rates and the availability and pricing of residential mortgages; the
success of strategic initiatives; shortages in the availability and cost of labor; changes in tax laws that adversely impact us or our
homebuyers; the ability of our potential buyers to sell their existing homes; cancellation rates; inflation in the cost of materials used to
develop communities and construct homes; the adverse effect of slow absorption rates; impairments of our real estate inventory; a change
to the feasibility of projects under option or contract that could result in the write-down or write-off of earnest or option deposits; our
potential exposure to and impacts from natural disasters or severe weather conditions; competition; construction defect and home
warranty claims; failures in health and safety performance; our success in prevailing on contested tax positions; our ability to obtain
performance bonds in connection with our development work; the loss of key personnel; enactment of new laws or regulations or our
failure to comply with laws and regulations; our limited geographic diversification; fluctuations in quarterly operating results; our level of
indebtedness; our ability to obtain financing; our ability to successfully integrate acquired companies and achieve anticipated benefits from
these acquisitions; our compliance with government regulations; the effect of legislative and other governmental actions, orders, policies or
initiatives that impact housing, labor availability, construction, mortgage availability, our access to capital, the cost of capital or the
economy in general, or other initiatives that seek to restrain growth of new housing construction or similar measures; legislation relating to
energy and climate change; the replication of our energy-efficient technologies by our competitors; our exposure to information technology
failures and security breaches; and other factors identified in documents filed by the Company with the Securities and Exchange
Commission, including those set forth in our Form 10-K for the year ended December 31, 2016 and our subsequent Forms 10-Q, under
the caption "Risk Factors," which can be found on our website.
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MERITAGE HOMES: COMPANY OVERVIEW

A Meritage is a leading U.S. single-family homebuilder Key Operating Metrics
_ ) ) (LTM as of 6/30/17, $ in millions except EPS)
i 8th largest public homebuilder based on 2016 closings

T Over 7,400 homes delivered over last twelve months

A Went public in 1996 and currently trades on the NYSE under Total Controlled Lots 33,459
the ticker MTH
i CEO Steve Hilton founded Monterey Homes in 1985 Home Deliveries 7,404

i 10 acquisitions and 12 greenfield startups have helped the
company grow to 257 active communities as of 6/30/17

Implied Years Supply 4.5
A Operates in nine states across three primary regions:
(i) West, (ii) Central and (iii) East .
I Significant exposure to Texas and Phoenix Homebuilding Revenue $3,070
i Meritage holds a top-10 position in most of the markets in which _
it competes based on 2016 closings Home Sales Gross Margin $536
A Since 2011, Meritage has entered seven attractive markets in
the Southeast Home Sales Gross Margin % 17.5%
i Acquired Phillips in Nashville and Legendary in Atlanta to
Increase southeastern penetration :
P Diluted EPS $3.60

i Diverse product offering focused on first-time, move-up, luxury
and active adult buyers

I Q22017 home closing ASP of $419k for the Company Pre-tax Margin % 7.4%




OUR FOOTPRINT

Meritage constructs single-family detached homes, townhomes and active adult communities across the country.
Our long-term success begins with being in the right markets. We have made strategic investments in seven
new markets since 2011, positioning Meritage in 14 of the top 20 markets for single-family homebuilding activity.

© new markets

Phoenix / San Antonio, TX
Scottsdale, AZ 2003
1985
Southern California;
Dallas / Denver, CO;
Fort Worth, TX Orlando, FL
1987 2004
Austin, TX Raleigh, NC
1994 Tampa, FL
2011
Tucson, AZ
1995 Charlotte, NC
2012
Houston, TX
1997 Nashville, TN
2013
East Bay,
Central Valley, Atlanta, GA
Sacramento, CA Greenville, SC
1998 2014

South Florida
2016



http://www.meritagehomes.com/meritagecares/secondharvestfoodbank.shtml
http://www.meritagehomes.com/meritagecares/adoptionandfamilycare.shtml

KEY INVESTMENT HIGHLIGHTS

V well positioned in top U.S. homebuilding markets

V Housing market drivers are positive, pointing to continued strength

V Entry-Level Plus expansion capitalizes on favorable demographic trends
V Proven track record of executing on growth strategy

V Strategic initiatives driving earnings growth

V Conservative balance sheet that supports growth initiatives




WELL POSITIONED IN 14 OF THE TOP 20
MARKETS FOR HOMEBUILDING ACTIVITY

2016 Single Family

2016 Permit Rank

Permits
Houston-The Woodlands-Sugar Land, TX 1 35,397
Dallas-Fort Worth-Arlington, TX 2 29,846
Atlanta-Sandy Springs-Roswell, GA 3 22,931
Riverside - LA - OC - Bakersfield, CA 4 19,374
Phoenix-Mesa-Scottsdale, AZ 5 18,577
Denver - Boulder - Fort Collins - Greeley, CO 6 17,901
Tampa - Sarasota, FL 7 16,504
Orlando-Kissimmee-Sanford, FL 8 14,208
Austin-Round Rock, TX 9 13,609
Charlotte-Concord-Gastonia, NC-SC 10 12,989
\Washington-Arlington-Alexandria, DC-VA-MD-WV 11 12,974
Raleigh - Durham, NC 12 12,392
Nashville-Davidson--Murfreesboro--Franklin, TN 13 12,014
New York-Newark-Jersey City, NY-NJ-PA 14 9,987
Sacramento - Fresno - Stockton, CA 15 9,829
Seattle-Tacoma-Bellevue, WA 16 9,396
Las Vegas-Henderson-Paradise, NV 17 8,805
Jacksonville, FL 18 8,499
Chicago-Naperville-Elgin, IL-IN-WI 19 8,118
Oakland - San Francisco - San Jose, CA 20 8,081

We hold top-10 positions in most of our markets
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HISTORY OF EXECU
STRATEGY

HOME ORDERS 7 14 7,290

5,944

5,615

2011 2012 2013 2014 2015 2016

HOME CLOSING REVENUE
($MILLIONS)

$3,003

$2,532

$2,142
$1,783

$1,184 -

$861 | P

2011 2012 2013 2014 2015 2016

ING OUR GROWTH

SHAREHOLDERS' EQUITY $1.421
(SMILLIONS) 41 559

2011 2012 2013 2014 2015 2016

History of 10 Acquisitions and 12 Greenfield Startups
3 New Markets Acquired and 4 New Startups Since 2011
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